
WE SERVE
100 WAYS
OUR BUYERS

JONESHOLLOW
R E A L T Y  G R O U P



Get Informed1

Start Your Home Search3

Negotiating and Offer Acceptance6

Set Homeownership Goals and Budget2

Making Your Offer5

Prepare Financing4

Facilitate Closing7

CONTENTS
table of

Move-In Preparation8

Post-Move Support9



100 WAYS WE SERVE OUT BUYERS

Get Informed
Understand the Process: Research the real estate industry and the legal
services involved to grasp the home-buying process and the need for legal
representation.
Know Your Rights: Master federal and state fair housing laws to ensure you're
not discriminated against based on race, religion, national origin, sex, disability,
or family status.
Check Eligibility: Work with lender to determine your eligibility for down
payment assistance programs to see if you qualify for financial help..
Market Research: Learn about home prices, inventory levels, and market
demand in your desired area to understand current market conditions.
Protect Your Identity: Keep personal and financial information confidential to
minimize the risk of identity theft during your home search.
Avoid Social Media Risks: Be cautious about posting home search details on
social media to prevent potential fraud.
Identify Preferences: Research popular home features to determine your
preferences and how they might impact the home’s value.

Set Homeownership Goals and Budget
Determine Needs: List your homeownership wants and non-negotiable needs
based on your lifestyle, such as bedroom count or accessibility features.
Create a Budget: Set a budget that includes the purchase price and ongoing
expenses like taxes, utilities, maintenance, and HOA fees.
Financial Capability: Ensure your monthly housing payments do not exceed
30% of your gross monthly income to maintain financial stability.
Market and Budget Fit: Assess how your desired market aligns with your budget
and financial situation.
Advocate for You: Professionally advocate for your interests throughout the
buying process, balancing emotions with practical decision-making.

Choosing the right buyer's agent is crucial for a successful home purchase. 
At Jones Hollow Realty Group, we provide comprehensive support at every
step, ensuring you have the information, resources, and guidance you need.
Here's how we help you from start to finish:
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Start Your Home Search

Timeline: Establish and stick to a schedule for house hunting, mortgage
approval, and closing to meet your goals and deadlines.
Local Market Dynamics: Learn how local market factors, such as home
availability and community amenities, might impact your buying process.
Search Listings: Scout online listings and marketplaces for properties that fit
your criteria.
Set Up Alerts: Use real-time alerts on home search platforms to receive
notifications for new listings, open houses, and price changes.
Compare Properties: Ensure properties align with your wants and needs by
comparing them against your list of criteria.
Leverage Network: Tap into your personal network to discover off-market
properties that may soon be available.
Contact Homeowners: Reach out to homeowners in your desired areas to
inquire if they are considering selling.
Explore Hidden Listings: Gather information on properties that might be
available but are not actively marketed.
Virtual Tours: Preview properties virtually to narrow down your options before
scheduling in-person visits.
Select Viewings: Choose homes for viewing that meet your specific needs and
preferences.
Schedule Visits: Arrange multiple in-person home viewings with listing agents,
coordinating times that work for both parties.
Refine Search: Periodically reassess and refine your home search criteria based
on changing needs or new information.
Neighborhood Research: Explore neighborhoods by consulting local experts
and evaluating community features.
Tour Area: Visit local amenities, schools, and points of interest, and assess
commute times in your preferred areas.
Property Disclosures: Learn what to look for in property disclosures to make
informed decisions about potential homes.
Market Competitiveness: Monitor the length of time homes stay on the market
to gauge competitiveness and adjust your offer strategy.
Assess Home Value: Consider factors beyond price per square foot, such as
neighborhood quality and future development plans, to evaluate home value.
Municipal Services: Research municipal services and other relevant
neighborhood information to ensure they meet your needs.
Identify Negatives: Be aware of potential neighborhood negatives, such as
noise or commercial operations, that could affect property value.
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Start Your Home Search -Continued

Check Zoning: Verify zoning and building restrictions if you plan to rent out the
property or make modifications.
Tax Information: Understand public property records and tax information,
including potential future tax increases.
Utility Costs: Investigate utility availability and costs, including high-speed
internet access, to ensure they meet your needs.
Environmental Risks: Research environmental risks like flooding or wildfire to
understand their impact on ownership costs and insurance.
Narrow Choices: Refine your top home choices for a more detailed evaluation before
making an offer.

Prepare Financing

Analyze Finances: Assess your finances to determine how much you can afford
for down payment and closing costs.
Find Lenders: Seek recommendations for reputable lenders from trusted
sources.
Compare Lenders: Review at least three mortgage lenders to compare rates,
terms, and eligibility requirements.
Understand Pre-Approval: Familiarize yourself with the mortgage pre-approval
process to strengthen your offer and show seriousness to sellers.
Prepare Documents: Collect necessary financial documents such as pay stubs
and credit card statements for your mortgage application.
Review Mortgage Types: Evaluate different mortgage types, including fixed-rate
and adjustable-rate options, to find the best fit.
Discuss Discount Points: Talk to your lender about discount points to
potentially lower your mortgage interest rate.
Review Estimates: Carefully analyze loan estimates to understand how loan
terms, down payments, and fees impact overall costs.
Obtain Pre-Approval Letter: Get a pre-approval letter from your lender to
enhance your offer’s credibility.
Review Pre-Approval: Understand the details of your pre-approval letter and
clarify any questions with your lender.
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Making Your Offer

Review Sales Data: Analyze local sales data to decide on a competitive offer
price based on current market trends.
Consider Market Trends: Look at average days on the market to gauge property
pricing and market competitiveness.
Professional CMA: Provide professional comparative market analysis (CMA) to
ensure your offer is competitive.
Use Valuation Resources: Check independent home valuation resources to
assess an appropriate offer price.
Hire a Lawyer: Consider hiring a real estate lawyer to provide legal
representation and review contractual documents.
Review Contracts: Study a sample sales contract to understand the terms and
conditions of making an offer.
Include Contingencies: Include protective clauses in your offer, such as
financing, inspection, and closing terms.
Consider Incentives: Negotiate potential purchasing incentives like pre-paid
warranties or repair allowances from the seller.
Stand Out: Make your offer stand out by presenting it attractively in a
competitive market.
Submit Offer: Prepare and submit a comprehensive offer detailing your bid, earnest
money, closing timeline, and response deadline.

Negotiate and Offer Acceptance

Set Goals: Define your primary goals for contract negotiations to focus on key
priorities.
Negotiate Effectively: Apply best practices for negotiation, including managing
body language and communication.
Develop Strategy: Create a negotiation strategy that addresses price, repairs,
and other terms.
Negotiate Price: Work with the seller’s agent to negotiate the best possible
price for the property.
Handle Multiple Offers: Be prepared for multiple-offer situations and have
strategies in place to enhance your bid.
Use Offer Strategies: Implement strategies such as escalation clauses or flexible
move-in dates to strengthen your offer.
Understand Contingencies: Know the pros and cons of optional contingencies
and how they impact your offer.
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Negotiate and Offer Acceptance -Continued

Disclosure Requirements: Ensure all known material defects are disclosed and
understand the implications.
Finalize Terms: Agree on final terms with the seller and sign the contract,
possibly with legal assistance if needed.
Confirm Signatures: Verify that all parties have signed the final offer to
formalize the agreement.
Lender Communication: Prepare your lender for communication with the listing
agent to confirm pre-approval and finalize details.
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Facilitate Closing

Coordinate Communication: Manage communication between all parties,
including your lender, the seller’s agent, and the closing attorney.
Special Transactions: Seek guidance for short sales, foreclosures, or bank-
owned properties, which may involve unique considerations.
Estimate Costs: Calculate the total out-of-pocket costs for closing, including
fees and taxes.
Flood Insurance: Understand flood insurance requirements if the property is in
a flood zone and consider additional coverage.
Title Insurance: Learn about title insurance and consult a broker to protect
against any title issues.
Select Services: Choose a home inspector, title company, and appraiser to
ensure thorough assessments of the property.
Inspection List: Create a list of required and optional inspections, including
environmental and structural checks.
Address Inspection Concerns: Discuss findings from the home inspection
report with the seller to negotiate repairs or credits.
Track Deadlines: Stay on top of contractual deadlines for inspections, financing,
down payments, and closing dates.
Review Appraisal: Examine the appraisal report for accuracy and address any
discrepancies.
Check Loan Status: Regularly check with your lender to confirm that the loan
process is on track for closing.
Submit Forms: Complete and submit all required forms and information to
avoid delays.
Review Addendums: Verify that all addendums and changes to the contract are
included and understood.
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Facilitate Closing -Continued

Confirm Closing Details: Confirm the location, time, and details of your closing
meeting.
Coordinate Closing: Communicate with the seller’s agent to finalize closing date
and time.
Final Walk-Through: Conduct a final walk-through of the property to ensure any
agreed-upon repairs have been completed.
Clear-to-Close: Confirm with your lender that you have a clear-to-close status,
indicating that all conditions have been met.
Review Closing Statement: Examine the closing statement for detailed terms,
payment amounts, and fees.
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Move-In Preparation & Guidance

Confirm Utilities: Set up and confirm utilities such as electricity, gas, water, and
internet services for your new home.
Schedule Movers: Arrange for moving services and confirm the date and details
with the moving company.
Update Address: Notify relevant parties of your new address, including banks,
insurance companies, and the postal service.
Change Locks: Consider changing the locks to enhance security in your new
home.
Inspect Home: Conduct a thorough inspection of your new home to identify any
immediate maintenance needs.
Plan Your Move: Organize and plan your move efficiently to ensure a smooth
transition into your new home.
Settle In: Unpack and organize your belongings in your new home, and start
setting up utilities and services as needed.
Community Integration: Introduce yourself to neighbors and explore your new
community to feel more at home.
Home Maintenance: Create a home maintenance schedule to keep your new
property in good condition.
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Post-Move Support

Review Property: Regularly review and maintain your property to address any
issues promptly.
Stay Informed: Stay updated on local market trends and home values in your
area.
Financial Management: Monitor your finances and budget to ensure ongoing
affordability of your home.
Keep Documentation: Keep all home-related documents and records organized
for future reference.
Seek Help: Reach out to your real estate agent or broker for any post-purchase
support or questions.
Enjoy Your Home: Take the time to enjoy and make the most of your new home
and neighborhood.



Choosing Jones Hollow Realty Group means
choosing unparalleled support and expertise in your
home-buying journey. From understanding the
process and setting your goals to making offers and
facilitating closing, we provide comprehensive,
personalized assistance at every step. Our
commitment to superior service, market knowledge,
and client advocacy ensures you can make informed
decisions and achieve your homeownership goals
with confidence. Trust us to guide you through this
significant life decision, ensuring a smooth and
successful experience.

JONES HOLLOW REALTY GROUP
136 Carlton Ave
East Islip, NY 11730
631-650-3977
www.joneshollowrealty.com

WE APPRECIATE
EXPERIENCE & DEDICATION 
YOUR TRUST IN OUR

THANK YOU


